
A Seller’s 
Guide



Selling your home is a big step. It’s not just a transaction. It’s the close of 
one chapter and the start of the next. No matter how far you’re moving, 
understanding the process can help you feel confident every step of the way. 
And we’ll be right here to help you make sense of it.

We put this guide together to help you prepare for a successful sale and walk 
into the key decisions ahead with a clear head.

Preparing 
to sell your 
home.



One of the most important decisions you’ll make is choosing the people who 
help guide your sale. A knowledgeable real estate agent and a mortgage 
professional can simplify the process, answer your questions, and help you 
spot potential challenges before they become problems.
 
A real estate agent can help in a lot of ways: reading current market 
conditions and pricing trends, setting a competitive listing price, 
recommending updates or repairs that improve marketability, and coordinating 
photography, staging, and marketing. They also schedule showings, gather 
buyer feedback, negotiate offers and contract terms, and help keep the 
communication, documentation, and deadlines on track.

Building 
your team.



Are you 
ready to 
sell?

Take a moment to ask 
yourself:

Market conditions are only one piece of the puzzle. Before listing 
your home, it’s important to consider your personal goals and 
timeline and determine if you’re prepared for what comes next.

•	 Am I ready to move on from this home and neighborhood? 

•	 Do I know where I plan to live after my home sells? 

•	 Will I need financing for my next home? 

•	 How much equity do I have available to use toward my next purchase? 

•	 Can I be flexible with showings and buyer requests? 

•	 Am I prepared to make updates or repairs if needed? 

•	 Am I open to feedback from potential buyers? 

•	 Should I buy before I sell or sell before I buy? 

•	 What is my home’s estimated value? 

•	 What financing options are available for my next home? 

•	 What timeline best fits my goals?



Preparing your 
home for the 
market.

Declutter

Organize storage areas

Deep clean

Complete minor repairs

Boost curb appeal

You’re helping buyers picture themselves living here, and giving them a 
showing experience that feels welcoming from the front door in.

Remove excess furniture, décor, and personal items to help rooms feel more open.

Closets, cabinets, and pantries should appear clean and functional.

Pay extra attention to kitchens, bathrooms, floors, and high-traffic areas.

Fix small maintenance items such as loose handles, dripping faucets, or burned-out light bulbs.

Fresh landscaping and a tidy entryway can help create a strong first impression.



Creating a 
positive showing 
experience.
Small details can make a big difference 
when buyers tour your home.

Keep noise to a minimum

Make sure everything works

Keep your home fresh and clean

Think like a buyer

You’re creating a comfortable, welcoming space that lets buyers focus on the 
home itself, not the distractions around it.

Turn off televisions and limit distractions during showings. If possible, arrange for pets to be away from the home.

Buyers often open doors, drawers, cabinets, and closets. Address minor maintenance issues before showings.

Remove trash, clean regularly, and avoid strong odors or overpowering air fresheners.

Everyone has different tastes when it comes to décor, paint colors, and landscaping. Try to view your home from a 
buyer’s perspective and remain open to feedback.



Understanding your equity

Determining the right listing price is one of the most important decisions you’ll make 
when selling your home. Your real estate agent will evaluate factors such as:

While it may be tempting to price your home as high as possible, strategic pricing can 
help attract qualified buyers and generate stronger interest from the start.

Many homeowners are surprised to learn that the sale price of their home is not the 
same as the amount they receive at closing.

Before you list, it’s worth talking with us about your available equity and how it could 
help support your next home purchase. We’ll walk you through the numbers so you 
know what you’re working with.

If one pricing estimate is significantly higher than others you’ve received, don’t be 
afraid to ask questions. A realistic pricing strategy is often more effective than an 
inflated listing price and can help create a smoother selling experience.

Your estimated proceeds may be impacted by:

Understanding 
your home’s 
value.
•	 Current market conditions 

•	 Recent sales of similar homes 

•	 Location and neighborhood trends 

•	 Property condition 

•	 Updates and improvements

•	 Your remaining mortgage balance 

•	 Real estate commissions 

•	 Taxes and recording fees 

•	 HOA fees, if applicable 

•	 Other closing costs



Coordinating 
your sale and 
purchase.

Sell before you buy.

Considerations...

Selling first may provide a clearer picture of your available equity and purchasing power.

Benefits:

•	 Access equity from your current home 

•	 Avoid carrying two mortgage payments 

•	 May simplify the mortgage qualification process

•	 Temporary housing may be needed 

•	 You may need to move twice 

•	 Additional storage costs could apply

If you’re planning to sell your current home and buy another, one of the 
biggest decisions is determining the timing of both transactions. The 
right approach depends on your financial situation, housing needs, and 
comfort level with risk.



Buy before you sell

Buy and sell at the same time

Considerations...

Considerations...

Buying first can provide more flexibility and reduce the pressure of finding your next home quickly.

Benefits:

•	 More control over your timeline 

•	 Easier transition between homes 

•	 Allows you to move before preparing your current home for sale

Every situation is different. Before you list, talk with your real estate agent and with us about your 
goals, your available equity, and your financing options. A little planning now goes a long way toward 
a strategy that fits your timeline and your budget. When you’re ready, let’s talk.

Coordinating both transactions can help create a seamless transition when timing works in your favor.

Benefits:

•	 Potentially one move 

•	 Reduced need for temporary housing or storage 

•	 May help minimize overlapping housing expenses

•	 May require additional funds for a down payment 

•	 You could temporarily carry two mortgage payments 

•	 Mortgage qualification requirements may be different 

•	 Requires careful coordination between transactions 

•	 Timing can be challenging 

•	 Delays on either side can impact your plans
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